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Account Based Marketing (ABM) is a B2B marketing strategy that concentrates 

personalized messaging and campaign tactics to engage each account, basing 

More plainly, ABM is an effective way to increase penetration into a smaller, more 

can potentially help, then ABM can likely help! Account based marketing (ABM) 

helps focus the method in which Marketing and Sales collaborate to create 

increase speed to conversion, visibility into effective messaging and engagement 

methods, and reduce the overall cost of demand generation when compared to 

However, ABM is not meant to be the only mechanism in your Sales and Marketing 

Why ABM May Be Right For Your
Initiatives
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How To Develop A Solid ABM
Target List

Sales Feedback Loop – Sales is your front-line 

channel and can offer insight from interactions 

with both your existing clients as well as high- 

Client/Partner Feedback Loop –

most loyal and trusted clients in your Marketing 

insights on how you can effectively position your offerings to others that look like 

Data Feedback Loop –
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measure the effectiveness of your overall ABM programs as you can clearly

ROI Measurement

Personalized messaging can effectively increase the velocity towards

Revenue Velocity

Producing personalized and relevant content that illustrates your value in

long-lasting relationships with your client base and creates a scalable 

Account Based Marketing (ABM) helps in getting your message to the right 
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Follow This ABM Process To Get Better 

• Create an Account Based Marketing (ABM) Team

proper feedback, implementation, and optimizations occur and can help

• Select Feedback Loops
Remember to use each in collaboration and to help validate the data being

gain buy-in from Executive leadership so everyone is in alignment on what

• Select Required Tools

• Select Required Channels
Websites, Publishers, and Content Syndication partners are important to get

• Optimize and Make Changes
Measuring ABM List penetration, messaging resonance, and Channel
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content engagement or pushy tactics can cause additional friction resulting

ABM will be essential for B2B companies, and it can engage the targeted 

Vereigen Media’s

Frequently Asked Question (Faq)

Final Thoughts On ABM Strategy

implementation, and success tracking will help increase velocity and effectiveness 

Plan your work, Work your plan. Happy hunting! 


